WILER

SBA 8(a) Business Development Program

Overview The 8(a) Contract Process

. . o . Below are the 4 stepsrequired to work with Wilco Group
What is the Small Business Administration

(SBA) 8( ) P o using the SBA 8(a) Program (as defined in the Code of
a rogram:

Federal Regulation, Title 13, Chapter [). We are happy to

The U.S. Small Business Administration (SBA) 8(a) assistin eachand every step as required.

Busi Devel t P desi d t
usmess cvelopmen rogram was esigne © Step One: Define the projectscope [Sec. 124.502(a)].

simplify the federal procurement process for certified
Step Two: Send letter of intent to the SBA district officer

[Sec. 124.502(b)].

business participants, such as Wilco Group LLC. The 8(a)
Program was developed to enable federal government

Program Managers to save time, effort and cost in the The written letter of intent to award Wilco Group LLC

procurement process and to protect the interests of small procurement  should be emailed to the SBA at
dcofferletters@sba.gov. Please copy Wilco Group’s
BOS, Gary Alexander (info below). Please include the

following in the letter:

business concerns. Overall, this program serves to
preserve free competitive enterprise and to maintain and
strengthen the overall economy of our nation.

1) Adescription of the work to be performed with

With projects up to $4 million for IT and Professional estimated period of performance

services, the 8(a) Program allows for directed contracting 2) The NAICS code that applies to the principal nature of the

without a lengthy competitive process. This allows a project acquisition

to beginin a timely manner. In speedingup the 3) The anticipated dollar value of the requirement,

process, time sensitive projects can get started in days including options, if any

instead of months. 4) Any special capabilities or disciplines needed for contract

performance

5) The type of contract to be awarded, such as firm fixed

Why 8(a) Contract Vehicles?

price, cost reimbursement, or T&M

Choosing Wilco Group LLC allows your organization to 6) The acquisition history, ifany, of the requirement
7) A statement that prior to the offeringno solicitation has

work directly witha company that is both experienced beenissued as a small business or small disadvantaged

and efficientin developingand implementing business business set-aside or no other public communication has

technology solutions. There are several benefits to been made for this

using an 8(a)contract vehicle to work with us, 8) Identification of any specific Participant (Wilco Group)

including; that the procuring activity contracting officer nominates
for award of a sole source 8(a) contract, if appropriate,

* Faster procurement process (days vs. months)

* Lower overhead costs by working with smaller businesses
* A streamlined approach due to less bureaucracy

* Quicker, easier procurement of goods and services

including a briefjustification for the nomination, such as

one of the following:

a) The Participant, through its own efforts, marketed

the requirement and caused itto be reserved for the
Wilco Group SBA BOS:

8(a) P
Gary D. Alexander Business (&) Program

Opportunity Specialist St. Louis b) The acquisition is a follow-on or renewal contract to
District Office the incumbent
U.S. Small Business Administration
1222 Spruce St., Ste. 10.103 Step Three: SBA accepts offer within 3-10 days of
St. Louis, MO 63103 receiving letter of intent [Sec 124.503(a)].

314-539-6612
Work Mobile: 314 532-0571
gary.alexander@sba.gov agreement is signed within 3 days of receipt [Sec

124.508(a-c)].

Step Four: SBA delegated contractor a three-party

If you have any questions, please contact contracts@wilcogroupllc.com or call Janis Garcia Keating at 202.907.5411.



